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INTRODUCTION
Welcome to THE PROMPT-TO-PROFIT ENGINE™.
Before we begin, let me ask you a few questions.

Have you been seeing people make money with Al and wondered how they

do it?

Have you watched countless YouTube videos but still don't know where to

start?

Do you have ideas but struggle to turn them into products people will

actually pay for?

Or maybe you're simply looking for a practical way to build an online

income using Al without feeling overwhelmed.

If you answered "yes" to any of those questions, you're exactly who

this guide was written for.

The truth is, you don't need to be a tech expert, a professional writer, or
someone with years of experience. You don't need expensive software or

complicated strategies either.
What you need is a clear system.
That's exactly what you're about to learn.

This guide will show you how to find profitable problems, use Al to create
valuable digital products, and confidently prepare them for sale using a

simple step-by-step framework that anyone can follow.



By the end of this guide, you'll have built:

e A professional digital product created with Al.

e A polished PDF ready to sell.

e A premium book cover.

e A persuasive sales page.

e Marketing content to promote your product.

e A repeatable system you can use to create more digital products in

the future.
This isn't a book filled with theory.
It's a practical playbook.

Every chapter moves you one step closer to launching your first
Al-powered digital product, and every prompt is designed to help you get

there faster.

So, if you're ready to stop consuming endless content and finally start

creating something valuable...

Let's get started.



CHAPTER 1: LET'S BUILD YOUR Al BUSINESS PARTNER

Before we start looking for profitable ideas...

Before we write a single page...

Before we create anything...

We need to do one important thing.

We need to train ChatGPT to become your business partner.
Here's something many people don't realize.

Most people use ChatGPT like Google.

They ask one question.

Get one answer.

Leave.

Then they come back tomorrow and start all over again.
That's not how you'll use it after today.

From this moment, ChatGPT becomes your project partner.
Every idea.

Every chapter.

Every improvement.



Every sales page.

Every marketing post.

Everything stays in one conversation.

The result?

ChatGPT gets smarter because it remembers the project you're building.
Think of it like building a house.

You don't call a new architect every morning and explain the entire project

again.
You keep working with the same one until the house is finished.

That's exactly what we're going to do.

YOUR FIRST MASTER PROMPT
Don't worry if you don't have all the answers yet.

This prompt is designed to create your Project Brief. If any information is
missing, ChatGPT will ask only the questions it needs. Once the Project
Brief is complete, it will remember and use it throughout the rest of your

project.



WHAT THIS PROMPT DOES

This prompt transforms ChatGPT into your Al business partner and creates
a living Project Brief that will guide every step of your product creation

process.

ACTION STEP

Don't just keep reading—take action.

Open your Prompt Vault™ and complete Master Prompt #1 — Project

Setup & Al Business Partner™.

This prompt will help you build your Project Brief, which becomes the

foundation for everything you'll create in this guide.

Important: Use this prompt in the same ChatGPT conversation
throughout the entire process. This allows ChatGPT to remember

your project and build on your previous work instead of starting over.

Once you've completed the exercise, return to this page and continue

reading.

WHY THIS MATTERS
This is the only setup you'll need.

From this point on, ChatGPT already knows your project.



That means every future prompt in this guide can simply say:
No more copying your title.

No more typing your audience over and over.

No more reminding ChatGPT what you're building.

Everything stays organized from the first page to the final sale.

In the next chapter, we'll use your new Project Brief to find a profitable
problem worth solving. Instead of guessing what people might buy, you'll
learn how to uncover real opportunities and choose one with the best

chance of becoming a successful digital product.



CHAPTER 2: P — PINPOINT A PROBLEM PEOPLE ARE
ALREADY PAYING TO SOLVE

Let me tell you the biggest mistake | see beginners make.
They sit down with ChatGPT and say,
"Give me a business idea."

Five seconds later...

ChatGPT gives them twenty ideas.

They pick one.

Spend two days creating a beautiful PDF.
Design a nice cover.

Upload it.

Then...

Nothing.

No sales.

No customers.



Just disappointment.

You know why?

Because an idea isn't automatically a business.

A business starts with a problem.

A problem people are actively trying to solve.

That's why this chapter isn't about finding random ideas.
It's about finding profitable problems.

There's a huge difference.

DON'T CHASE IDEAS. CHASE DEMAND.

Here's something | always remind myself before creating anything.
People don't pay because your product looks good.

They pay because it solves something that's bothering them.
Think about it.

Nobody buys a budgeting guide because they love PDFs.

They buy it because they're tired of running out of money before

month-end.
Nobody buys a CV template because they enjoy editing documents.

They buy it because they want a better job.



Nobody buys a skincare guide because they like reading.
They buy it because they want clearer skin.
Do you see the pattern?
People buy solutions, not products.
So before you create anything, ask yourself:
"What problem does this solve?"
If you can't answer that in one sentence...

Don't build it yet.

WHERE DO PROFITABLE PROBLEMS COME FROM?
The good news?

You don't have to guess.

Profitable problems are everywhere.

Listen to conversations around you.

Read comments on social media.

Browse Facebook groups.

Check Reddit communities.

Read product reviews.



Look at the questions people ask on Quora.
Visit online marketplaces like Selar or Gumroad.
People tell you exactly what they're struggling with every single day.

Your job is simply to pay attention.

THE BEST PRODUCTS ARE USUALLY SIMPLE

One thing surprised me when | started selling digital products.
The products making money weren't always the biggest.
They were the clearest.

Instead of writing:

"The Complete Guide to Artificial Intelligence."

Someone writes:

"How to Create and Sell Your First Al PDF Guide in 7 Days."
Which one feels easier to buy?

Exactly.

Specific beats general.

Every single time.



MASTER PROMPT 2 — THE PROFITABLE PROBLEM FINDER™
WHAT THIS PROMPT DOES

This prompt researches your market, uncovers profitable problems,
validates demand, and recommends the best digital product

opportunities—all while using your existing Project Brief.

WHEN TO USE IT

Use this after you've finalized your Project Brief in Chapter .

ACTION STEP

You've learned how to identify profitable problems.
Now it's time to put that knowledge into action.

Open your Prompt Vault™ and complete Master Prompt #2 — The

Profitable Problem Finder™.

Work through the results carefully and choose one product idea with

the strongest potential.

When you're finished, return here and continue reading. The next
section will show you how to transform that idea into a product

people actually want to buy.

DON'T SETTLE FOR THE FIRST ANSWER

Here's a little trick | use all the time.



If ChatGPT gives you good ideas...
Challenge it.
Ask questions like:

e "Show me opportunities with less competition."
e "Which of these could sell for $20 or more?"
e "Which problems are growing quickly?"

e "Which ideas are best for beginners?"
The more you dig, the better your opportunity becomes.
Remember, you're not looking for any idea.

You're looking for the one that gives you the best chance of making your

first sale.
Take your time here.
A strong foundation makes every chapter that follows much easier.

In the next chapter, we'll take your chosen idea and pressure-test it before
creating anything. You'll learn how to spot weak ideas, strengthen

promising ones, and craft a product promise so clear that a potential buyer
understands the value in just a few seconds. That's where your idea starts

turning into a product people genuinely want.



CHAPTER 3: R — REFINE YOUR IDEA BEFORE YOU BUILD

Let me ask you something.

Have you ever been excited about an idea...

Only to realize later that nobody really cared about it?

It happens more often than you think.

That's why | never create a product the same day | think of the idea.
| test it first.

Not because | enjoy doing extra work.

But because I'd rather spend 30 minutes researching than 30 hours

creating something that won't sell.

Trust me, it's worth it.

GOOD PRODUCTS START WITH GOOD QUESTIONS
Most beginners ask:
"Can | create this?"
That's the wrong question.
A better question is:

"Should | create this?"



There's a big difference.

Just because you can create something with Al doesn't mean you should.
Your goal isn't to create more products.

Your goal is to create products people are happy to pay for.

Before you write a single page, your idea should answer these four

questions:

e Does it solve a real problem?
e Is the problem urgent?
e Are people already spending money to solve it?

e Can | explain the solution simply?

If the answer is "yes" to all four, you're on the right track.

DON'T TRY TO BE DIFFERENT. TRY TO BE CLEAR.
This is another mistake | made when | started.

| wanted to create something nobody had ever seen before.
Sounds smart, right?

It wasn't.

The truth is, people don't care if your idea is new.

They care if it works.

Take fitness as an example.



There are thousands of workout guides.
Thousands of meal plans.
Thousands of recipe books.
Yet people still buy them every day.
Why?
Because each one promises a different result for a different type of person.
Instead of asking,
"Has someone done this before?"
Ask,
"Can | explain it more clearly or make it easier?"

Most successful digital products are improvements—not inventions.

THE 10-SECOND TEST

Here's a simple exercise.

Imagine a stranger asks you,

"What's your guide about?"

Could you explain it in one sentence?

For example:



"It's an Al guide."
That's too vague.
Now compare it to this:

"It shows beginners how to create and sell their first Al-powered PDF

guide without writing everything from scratch."”
See the difference?
Specific wins.

Every single time.

MASTER PROMPT 3 — THE PRODUCT REFINER™

WHAT THIS PROMPT DOES

This prompt validates your chosen idea, strengthens your positioning,
identifies weaknesses, creates a compelling product promise, and updates

your Project Brief with the final direction.

WHEN TO USE IT

Use this after you've finalized your Project Brief in Chapter 2.



ACTION STEP

Before creating your product, let's make sure you've chosen the

strongest possible direction.

Open your Prompt Vault™ and complete Master Prompt #3 — The

Product Refiner™.

This prompt will help you strengthen your title, improve your promise,

refine your positioning, and finalize your Project Brief.

Once you're happy with the outcome, return here and continue

reading.

ONE MORE THING...

Don't fall in love with your first title.
Or your first promise.

Or even your first idea.

Some of the best digital products become successful because the creator

kept improving them before launching.
That's exactly what you're doing here.
You're sharpening the axe before cutting the tree.

And trust me, it makes the work ahead much easier.



YOUR ACTION

Run the Product Refiner™ prompt.

Read through every recommendation.

Choose the title and promise that make you think:
"If | had this problem, I'd want to buy this."

Once you've made your final choices, let ChatGPT update your Project
Brief.

From this point onward, your project has a clear identity.
The title is set.

The promise is clear.

The audience is defined.

Now it's time to build.

In the next chapter, we'll use your finalized Project Brief to create your
digital product from start to finish. You'll learn how to generate a
professional outline, write high-quality chapters, continue seamlessly
whenever ChatGPT reaches its response limit, and polish everything into a

product you're proud to sell—all without starting over or repeating yourself.



CHAPTER 4: O — ORGANIZE YOUR PRODUCT WITH Al

If you've followed everything up to this point...
Congratulations.

You've done what most people skip.

You didn't chase random ideas.

You didn't create a product just because it sounded nice.
You found a real problem.

You validated it.

You refined it.

Now it's time to build.

And here's the good news...

This is where Al shines.

Not because it can replace you.

But because it can help you create faster without sacrificing quality.
Think of yourself as the director of a movie.

ChatGPT is one of your actors.

You don't let the actor decide the whole story.



You give clear instructions, make adjustments, and guide the performance.

That's exactly how you should work with Al.

DON'T ASK CHATGPT TO WRITE A WHOLE BOOK

One of the biggest mistakes beginners make is typing:
"Write me a 50-page ebook."

Sometimes ChatGPT tries.

Sometimes it stops halfway.

Sometimes the quality drops after a few pages.

Then people blame Al.

The problem isn't Al.

The problem is the instruction.

Professional writers don't write an entire book in one sitting.

They write one section at a time.

You'll do the same.

The difference is that ChatGPT will help you move much faster.

BUILD ONE CHAPTER AT A TIME

Here's the workflow | recommend.



Create the outline.

Approve the outline.

Write Chapter 1.

Continue until Chapter 1 is complete.

Move to Chapter 2.

o gk 0bh =

Repeat until the guide is finished.
Simple.

Trying to rush the process usually creates more work later.

MASTER PROMPT 4 — THE Al BOOK BUILDER™

WHAT THIS PROMPT DOES

This prompt turns ChatGPT into your personal writing partner. It creates
your outline, writes each chapter, remembers your Project Brief, continues
naturally when responses are cut off, and keeps the writing style consistent

from beginning to end.

WHEN TO USE IT

Use this after you've finalized your Project Brief in Chapter 3.



ACTION STEP

Your planning is complete.
Now it's time to start building.

Open your Prompt Vault™ and complete Master Prompt #4 — The Al
Book Builder™.

Remember to use it in the same ChatGPT conversation where you
created your Project Brief. This helps ChatGPT maintain context and

produce a consistent, high-quality guide from beginning to end.

After you've generated your outline and started writing your guide,

return here and continue reading.

LET CHATGPT REMEMBER THE HARD WORK
Notice something different?
You're no longer telling ChatGPT:

e "Here's my audience."
e "Here's my title."

e "Here's my tone."
You already did that in Chapter 1.

Now your Project Brief does the talking.



That's why we created it.

As your project grows, ChatGPT grows with it.

DON'T ACCEPT THE FIRST DRAFT
Here's something | learned the hard way.
The first draft is rarely the best draft.
Read every chapter.

Add your own experiences.

Change words that don't sound like you.
Remove anything that feels unnecessary.
Al helps you write faster.

You make it worth reading.

That's the difference between a guide people forget...

And one they recommend to their friends.

YOUR ACTION
Open your ChatGPT conversation.
Copy the Al Book Builder™ prompt.

Let it create your outline.



Read it carefully.
Make any changes you want before writing begins.

Once you're happy with the outline, start building your guide one chapter at

a time.
Don't rush it.
You're not just writing a PDF.

You're creating a digital asset that could continue making money long after

you've finished it.

In the next chapter, we'll transform your finished guide into a product
people are excited to buy. You'll learn how to create a premium cover,
irresistible bonuses, persuasive sales copy, and a complete product
package that increases your perceived value before anyone even reads the

first page.



CHAPTER 5: F — FORMULATE AN OFFER PEOPLE CAN'T
IGNORE

Can | tell you something?

I've seen people sell a simple 20-page PDF hundreds of times...
While someone else struggles to sell a 100-page guide.
Know why?

It wasn't because the second guide was bad.

It was because the first one had a better offer.

That's a lesson | learnt very early.

People don't compare products.

They compare perceived value.

If your product looks valuable...

People expect it to be valuable.

If it looks ordinary...

They'll treat it like it's ordinary.

That's why packaging matters.

A lot.



YOUR PRODUCT ISN'T JUST A PDF
Let's imagine you sell a guide called:
"How to Lose Weight Naturally."
Sounds okay.

Now imagine this.

What the buyer actually gets
The PDF Guide

30-Day Action Plan

Printable Progress Tracker
Weekly Checklist

Healthy Grocery List

Al Prompt Pack for Meal Planning

Bonus Guide: Common Mistakes to Avoid

See the difference?

It's still almost the same information.



But now it feels like a complete system.

That's what buyers love.

THE TITLE SELLS THE CLICK
Before anyone buys your product...
They'll see your title.

That's your first impression.

A weak title gets ignored.

A strong title makes people curious.
Compare these.

Al Business Guide(Wrong)

The Al Income Starter Blueprint(Wrong)
Which one sounds more valuable?
Exactly.

Always focus on the result.

Not the format.

YOUR SALES PAGE HAS ONE JOB

Many beginners think a sales page should explain everything.



Wrong.
It only has one job.
Make someone think...
"l need this."
That's it.
It should answer four simple questions.

e What is this?

e Who is it for?

e What problem does it solve?
e Why should | trust it?

If your page answers those four questions clearly...

You're already ahead of most beginners.

MASTER PROMPT 5 — THE OFFER BUILDER™

WHAT THIS PROMPT DOES

This prompt transforms your finished guide into a complete digital product
package. It creates your product title (if needed), bonuses, sales page,
checkout copy, social proof ideas, pricing suggestions, and promotional

content all while using your existing Project Brief.



WHEN TO USE IT

Use this after you've finished writing and approving your guide.

ACTION STEP

Your guide is finished.
Now let's turn it into a product people can't wait to buy.

Open your Prompt Vault™ and complete Master Prompt #5 — The Offer

Builder™,

It will help you create:

* A premium book cover

* Product mockups

* Product title and subtitle

* Short and long product descriptions
* "What's Inside" section

 Sales page

* FAQs

* Pricing suggestions



* Bonus ideas
* Checkout copy
* Marketing assets

Once your product is professionally packaged, come back and

continue reading.

MAKE YOUR PRODUCT FEEL COMPLETE
Here's something | do before launching any digital product.
| ask myself:

"If | bought this today, would | feel like | got my money's

worth?"
If the answer isn't an immediate "yes"...
| improve the offer.
Sometimes all it takes is adding a checklist.
Or a template.
Or a simple bonus guide.
Not because you're trying to trick people.

Because you're trying to make their journey easier.



When your product genuinely helps people get results, they're far more

likely to recommend it to others.

YOUR ACTION
By now, you should have:

e A completed digital guide.
e A polished title.
e A professional cover.

e A strong product promise.

Now use the Offer Builder™ to package everything into a product that

feels premium.

Read through the output carefully.

Adjust it to match your style.

Don't be afraid to remove anything that doesn't fit your brand.
Remember, Al gives you an excellent starting point.

Your judgment is what turns it into something exceptional.

In the final chapter, we'll bring everything together with a practical launch
plan. You'll learn how to publish your product, attract your first customers,
and use the same workflow to build your second, third, and fourth digital
products—so this doesn't become a one-time project, but the beginning of

a repeatable Al-powered business.



CHAPTER 6: | — IGNITE YOUR FIRST DIGITAL PRODUCT

If you've made it this far...

Take a second and appreciate what you've done.
Seriously.

Most people spend months watching videos about Al.
You took action.

You found a profitable problem.

You refined your idea.

You created a professional digital product.

You packaged it into an offer.

Now there's only one thing left.

Launch it.

| know...

Launching can feel scary.

"What if nobody buys?"

"What if people don't like it?"



"What if someone says it's not good enough?"

Let me tell you something.

Every successful creator has asked those same questions.
The difference is...

They launched anyway.

YOUR FIRST PRODUCT DOESN'T HAVE TO BE PERFECT
Here's a mistake | want you to avoid.

Waiting until everything feels perfect.

It never will.

You can spend another three months changing the cover.
Rewriting chapters.

Changing colours.

Editing headlines.

Or...

You can launch.

Get feedback.

Improve the product.



And keep growing.
Remember this:

Finished products make money. Perfect products stay on laptops.

PUBLISH WHERE YOUR CUSTOMERS ALREADY BUY
Don't overcomplicate your launch.

Choose one trusted platform and get your product online.
For example:

e Selar
e Gumroad

e Payhip
Upload your PDF.
Add your cover.
Paste your sales page.
Set your price.
Publish.
Done.
You now have a digital product that people can actually buy.

That's a huge milestone.



MASTER PROMPT 6 — THE LAUNCH ASSISTANT™

WHAT THIS PROMPT DOES

This prompt creates a simple launch plan, promotional calendar, content

ideas, and next steps based on your completed product and Project Brief.

WHEN TO USE IT

Use this once your product is uploaded and ready to sell.

ACTION STEP

Congratulations—your product is now ready for the world.

Open your Prompt Vault™ and complete Master Prompt #6 — The

Launch Assistant™.

This prompt will create your personalized 30-day launch plan,
complete with daily action steps, marketing ideas, content
suggestions, and growth strategies to help you attract your first

customers.

Complete the launch plan, then return here to finish your journey

through The Prompt-to-Profit Engine™.

YOUR BUSINESS STARTS NOW

Here's something | hope you never forget.



This guide was never really about Al.

Al is just the tool.

The real lesson is learning how to solve problems.
Once you understand that...

You'll never run out of product ideas.

Because people will always have problems.

And every problem is an opportunity to create value.
Today it's a PDF guide.

Tomorrow it could be:

e A workbook.

e A prompt library.
e A template pack.
e A mini course.

e A membership.

e A coaching program.
It all starts with the same process.
Find a problem.
Build a solution.
Package it well.

Launch it.



Repeat.

That's exactly what THE PROMPT-TO-PROFIT ENGINE™ was designed
to help you do.

YOUR 30-DAY CHALLENGE
| want to leave you with a challenge.
Over the next 30 days:

e Complete your first digital product.

e Publish it.

e Tell at least one person about it every day.
e Learn from every piece of feedback.

e Start planning your next product before the month ends.
Don't measure success only by money.
Measure it by momentum.
The first sale is exciting.
The second sale proves it wasn't luck.
The tenth sale proves you've built a system.

And systems are what create lasting income.

A FINAL WORD



Thank you for letting me be part of your journey.

| genuinely hope this guide saves you months of confusion and gives you

the confidence to start building instead of endlessly consuming.
Remember, ChatGPT won't build your future for you.

But if you use it wisely, it can become one of the most valuable business

partners you'll ever have.

Now close this guide.

Open ChatGPT.

And build something people will be grateful they found.

I'll be rooting for you.

Daniel Adewale
Al educator helping beginners build digital income with practical Al

systems.



